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INVESTMENT OVERVIEW Marcus g Millichap
NNN FITNESS
<2
ot
o TOTAL GLA 42,267 SF
LOT SIZE 3.93 AC
YEAR BUILT 2008
e TENANT All Day Acquisition Co, LLC
b (24 Hour Fitness)
LEASE TYPE NN
?’L R LANDLORD OBLIGATIONS Roof & Structure
NET OPERATING INCOME $1,400,000
2 LEASE TERM REMAINING 1.4 Years
LEASE EXPIRATION DATE 5/31/2036
OPTIONS (4) 5 Years
_ INCREASES Structured
LEASE YEARS ANNUAL RENT
E q proTrRECEEIE | - CURRENT - 5/31/30 $1,400,000
OUR FORT WORTH, TX® = 6/1/30 - 5/21/36 $1,480,407
ITNESS i
T OPTION 1 $1,625,805
OPTION 2 $1,785,786
OPTION 3 $1,961,765
OPTION 4 $2,155,341



https://www.google.com/maps/place/Fort+Worth+Horne+-+Sport,+2701+Halloran+St,+Fort+Worth,+TX+76107/@32.7340416,-97.4097795,412m/data=!3m1!1e3!4m6!3m5!1s0x864e731a4c3ad71b:0x91b5f0e48df2191f!8m2!3d32.7335798!4d-97.4093249!16s%2Fg%2F11bw3hswwy?entry=ttu&g_ep=EgoyMDI1MDEwOC4wIKXMDSoASAFQAw%3D%3D
https://www.google.com/maps/@32.7330729,-97.4092778,3a,75y,13.23h,91.98t/data=!3m7!1e1!3m5!1so5hgp6zEBeeZ0HUf5alkEw!2e0!6shttps:%2F%2Fstreetviewpixels-pa.googleapis.com%2Fv1%2Fthumbnail%3Fcb_client%3Dmaps_sv.tactile%26w%3D900%26h%3D600%26pitch%3D-1.9796842002377133%26panoid%3Do5hgp6zEBeeZ0HUf5alkEw%26yaw%3D13.231544356681752!7i16384!8i8192?entry=ttu&g_ep=EgoyMDI1MDEwOC4wIKXMDSoASAFQAw%3D%3D
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12.78%
Cash-on-Cash
Return

. $95,334

Average HHI
3-Miles

aQa 93,737

Population
3-Miles

ﬁﬁ 147,469

Combined VPD

Long-Term Corporate Lease
with Stability

The 24 Hour Fitness location
in Fort Worth has over 11 years
remaining on the lease with
four 5-year extension options.
This long-term lease provides
stable, reliable income, and
the gym occupies a strategic
location, absorbing high
member volume from nearby
facilities. Positioned in one of
the fastest-growing cities in
the U.S,, this property offers

a secure investment with a
trusted national tenant.

Strategic Location in a
Growing College Town

Located just 4.5 miles from
Texas Christian University,
the property benefits from

a population of 274,834
within a 5-mile radius. The
area is projected to grow

by over 19,300 residents in
the next five years, fueled

by the development of the
Jefferson Ridglea Village,
adding 401 units. This growth
will increase local demand for
fitness services, supporting the
property’s revenue potential.

Prime Visibility + High Returns

Situated on a 3.93-acre hard
corner lot with frontage on
[-30 (106,521 VPD), the property
offers exceptional visibility

and traffic. Its proximity to
Camp Bowie Blvd, a major
thoroughfare in Fort Worth,
ensures easy access and high
exposure to a broad customer
base. With attractive interest-
only financing offering 12%+
cash-on-cash returns, this
property is well-positioned for
strong long-term performance.



EXISTING FINANCING Marcus g Millichap

NNN FITNESS
Principal Balance $10,100,000
Interest Rate 4.495%
Maturity Date April 2029
Annual Debt Service $453,995
Monthly Debt Service $37,832
Asking Price $17,500,000
Down Payment $7,400,000 (42%)
LTV 58%
NOI $1,400,000
Cap Rate 8.00%
DCR 3.084
Initial Principal $10,100,000
Interest Rate 4.495%
Amortization Period 30
Annual Payment $453,995
Monthly Payment $37,832
Monthly Cash Flow $78,833
Annual Cash Flow $946,004

Cash on Cash Return 12.78%



TENANT SUMMARY
24 Hour Fitness

Celebrating over 35 years as an industry leader, 24 Hour Fitness
operates nearly 300 clubs across 11 states, offering a welcoming
environment for all fitness levels. The company provides premium
strength and cardio equipment, free weights, turf zones,
functional training areas, group fitness and cycle classes, personal
training, and innovative digital and virtual offerings through the
24CO® app, allowing members to stay motivated and connected
anytime, anywhere. With a strong focus on member success, 24
Hour Fitness ensures that everyone has the tools and support
needed to reach their fitness goals.

U.S.-based fitness operator All Day Acquisition Co LLC's (doing
business as 24 Hour Fitness) operating trends have improved

in 2023, and analysts expect the company will generate positive
EBITDA following three years of significant cash burn from the
effects of the pandemic.

www.24hourfitness.com

35+ Yrs

In the Industry

273

Locations in
the USA

& 2nd

Largest Private
Health Club Chain
in the Country
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FORT WORTH, TX

Historic Fort Worth - Fort Worth, Texas, has transformed from a small
frontier outpost to a thriving metropolitan area. Known as “Where the West
Begins,” the historic Stockyards remain a central attraction, showcasing

the city's cattle heritage through shops, museums, and daily cattle drives.
As the city continues to grow, its blend of Western tradition and modern
development makes Fort Worth a vibrant cultural hub.

Outdoor Adventures - Fort Worth offers plenty of outdoor activities,
from hiking at the Fort Worth Nature Center to enjoying the trails along
the Trinity River. Visitors can explore the city’'s parks, perfect for biking,
kayaking, and relaxing, making it an ideal destination for nature lovers.

Scenic Retreats - Lake Worth and the Fort Worth Botanic Garden offer
serene getaways within the city. Lake Worth provides opportunities for

boating and fishing, while the Botanic Garden features stunning plant
displays and peaceful paths, offering a scenic retreat for visitors to unwind.
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rﬁﬂﬂ] POPULATION 1Mile 3 Miles 5 Miles

2024 Population 12,418 93,737 274,834

2029 Projection 13,198 99,784 291,702 !'J

HOUSEHOLDS

2024 Households 5,613 41,917 111,786 1

2029 Projection 5,964 44,702 119,027 |

HOUSEHOLD INCOME

Ave.PHousehoId Income $88,259 $95,334 $86,939

Median Household Income  $52,197 $64,566 $60,408

ED"U’CATION

Some College, No Degree 1,967 17,213 46,049 RN

Associate Degree 652 4 4,635 13,528 / |

Bachelor’s Degree 2,603 17,776 42,612

Advanced Degree 1,179 10,068 25,362 -

EMPLOYMENT =

Civilian Employed 6,136 48,732 136,803

Civilian Unemployed 181 1,423 4,680

U.S. Armed Forces 58 524 824
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NON-ENDORSEMENT & DISCLAIMER NOTICE

CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it fromn Marcus & Millichap and should not be made available to any other person or
entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property.
The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the subject
property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCB's or asbestos, the compliance with State and Federal
regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in
this Marketing Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation’s logo or name is not intended to indicate or imply affiliation with,
or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee
information about this listing to prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

SINGLE TENANT NET LEASE MARKETING PACKAGE DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers as follows:

The information contained in this and any other marketing materials provided by Marcus & Millichap has been obtained from sources believed to be reliable. However, Marcus & Millichap has not verified or conducted any due diligence, and will
not verify or conduct any due diligence, regarding information commmunicated to potential buyers. Marcus & Millichap makes no promise, guarantee, warranty, or representation about the accuracy or completeness of any information and expressly
denies any obligation to conduct a due diligence examination of this information or of any property for any buyer.

Any projections, forecasts, opinions, pro formas, assumptions, estimates, or expressions of potential future performance used in this or any other marketing material provided by Marcus & Millichap are for example only, represent only what might
occur, and do not represent the current, actual, or future performance of this property or tenant. The value to any buyer of any property depends on factors that should be evaluated by each buyer together with the buyer's tax, financial, legal, and
other professional advisors (collectively “Professional Advisors”). All buyers should conduct a careful, independent investigation of any property, tenant, and information deemed material to that buyer, to determine to their satisfaction the suitability
of a particular property for each buyer's particular needs. All potential buyers should be comfortable with and rely solely on their own projections, analyses, and decision-making when purchasing this or any other property. Information provided by
Marcus & Millichap, including this marketing material, is never a substitute for nor satisfaction of each buyer’s responsibility to conduct thorough due diligence of this or any other property the buyer might purchase.

Like all real estate transactions, this potential investment carries significant risks. Each buyer and Professional Advisors must request and carefully review all information and documents related to the property and tenant which the buyer deems
material to their particular needs. While the tenant'’s past performance at this or other properties might be an important consideration, past performance is not a guarantee or necessarily a reliable indication of future performance. Similarly, the
lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be based on a tenant's projected sales with little or no record of actual performance or comparable rents for the area. Future performance
and investment returns are never guaranteed. Tenants and guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of their lease. Cash flow may be interrupted in part or in whole due to market,
economic, environmental, or other conditions. Regardless of tenant history and lease guarantees, every buyer is responsible for conducting their own investigation of all matters affecting the intrinsic value of the property and any lease, including the
likelihood of locating a replacement tenant if the current tenant should default or abandon the property as well as the lease rates and other terms the buyer might be able to negotiate with potential replacement tenants, considering the location
of the property, market rental rates, and the buyer’s legal ability to make alternate use of the property.

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem necessary. All potential buyers are admonished and advised to engage
Professional Advisors on legal issues, tax, regulatory, financial and accounting matters, and for questions involving the property’s physical condition or financial outlook.

By accepting this or any other marketing materials from Marcus & Millichap you agree to release Marcus & Millichap Real Estate Investment Services and its affiliated entities and agents, and hold them harmless, from any claim, cost, expense, or
liability arising out of your purchase of this property.

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, express or implied, as to the accuracy of the information. References to square footage or age are approximate. Buyer must
verify the information and bears all risk for any inaccuracies. Marcus & Millichap is a service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2023 Marcus & Millichap. All rights reserved.

Marcus &MiIIiChap OFFICES NATIONWIDE AND THROUGHOUT CANADA




Marcus S Millichap
NNN FITNESS

MARK THIEL JAKE BORDELON
Senior Managing Director First Vice President Investments
San Diego | (858) 373-3206 San Diego | (858) 373-3133
Mark.Thiel@marcusmillichap.com Jake.Bordelon@marcusmillichap.com
License: CA 01469342 License: CA 02048307

7,546 Closed $43.6B Total 30 Transactions 80+ Offices
Transactions in 2023 Volume Closed in 2023 Every Business Day Across the U.S. & Canada



Information About Brokerage Services

11-2-2015

Texas law requires all real estate license holders to give the following information about

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS: .

*A BROKER is responsible for all brokerage activities, including acts performed by sales
agents sponsored by the broker.

A SALES AGENT must be sponsored by a broker and works with clients on behalf of the
broker.

A BROKER'’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party
that the broker represents):

*Put the interests of the client above all others, including the broker’s own interests;
«Inform the client of any material information about the property or transaction received by
the broker;

«Answer the client’s questions and present any offer to or counter-offer from the client; and
*Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property
owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. An owner’s agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent
by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by
agreeing to represent the buyer, usually through a written representation agreement. A
buyer’s agent must perform the broker’s minimum duties above and must inform the buyer
of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties
the broker must first obtain the written agreement of each party to the transaction.

brokerage services to prospective buyers, tenants, sellers and landlords.

The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker’s obligations as an intermediary. A broker who acts
as an intermediary:

*Must treat all parties to the transaction impartially and fairly;

*May, with the parties’ written consent, appoint a different license holder associated with
the broker to each party (owner and buyer) to communicate with, provide opinions and
advice to, and carry out the instructions of each party to the transaction.

*Must not, unless specifically authorized in writing to do so by the party, disclose:

othat the owner will accept a price less than the written asking price;

othat the buyer/tenant will pay a price greater than the price submitted in a written offer;
and

oany confidential information or any other information that a party specifically instructs
the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: Alicense holder acts as a subagent when aiding a buyer in a transaction
without an agreement to represent the buyer. A subagent can assist the buyer but does
not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD
BE IN WRITING AND CLEARLY ESTABLISH:

*The broker's duties and responsibilities to you, and your obligations under the
representation agreement.

*Who will pay the broker for services provided to you, when payment will be made and
how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for
information purposes. It does not create an obligation for you to use the broker’s services.
Please acknowledge receipt of this notice below and retain a copy for your records.

Marcus & Millichap 9002994 tim.speck@marcusmillichap.com 972-755-5200

Licensed Broker/Broker Firm Name or Primary Assumed Business Name License No. Email Phone
Tim A. Speck 432723 tim.speck@marcusmillichap.com 972-755-5200

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate’s Name License No. Email Phone

Regulated by the Texas Real Estate Commission

Information available at www.trec.texas.gov

Buyer/Tenant/Seller/Landlord’s Initials

IABS 1-0

Date



