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CONFIDENTIALITY & DISCLAIMER STATEMENT

This Offering Memorandum contains select information pertaining to the business and affairs of 827 W Progress 
Drive in Dixon, IL. It has been prepared by Colliers International. This Offering Memorandum may not be all-in-
clusive or contain all of the information a prospective purchaser may desire. The information contained in this 
Offering Memorandum is confidential and furnished solely for the purpose of a review by a prospective purchas-
er of the Properties. It is not to be used for any other purpose or made available to any other person without the 
written consent of Seller or Colliers International. The material is based in part upon information supplied by the 
Seller and in part upon financial information obtained by sources the deemed reliable. Owner, nor their officers, 
employees, or agents makes any representation or warranty, express or implied, as to the accuracy or complete-
ness or this Offering Memorandum or any of its contents and no legal liability is assumed or shall be implied 
with respect thereto. Prospective purchasers should make their own projections and form their own conclusions 
without reliance upon the material contained herein and conduct their own due diligence.

By acknowledging your receipt of this Offering Memorandum, you agree:
1)  The Offering Memorandum and its contents are confidential;
2) You will hold it and treat it in the strictest of confidence; 
3) You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its 
contents in any fashion or manner detrimental to the interest of the Seller; and
4) By accepting this material, you are not entering into a co-broker relationship with Colliers or Seller.  Neither 
Colliers nor Seller has any obligation to pay a commission to outside brokers unless agreed to via a separate 
agreement
5) The Property and improvements described in this Offering Memorandum are being offered for sale on an “As 
Is, Where Is” basis without representations or warranties. 

Owner and Colliers International expressly reserve the right, at their sole discretion, to reject any and all ex-
pressions of interest or offers to purchase the Properties and to terminate discussions with any person or entity 
reviewing this Offering Memorandum or making an offer to purchase the Property unless and until a written 
agreement for the purchase and sale of the Property has been fully executed and delivered.
If you wish not to pursue negotiations leading to the acquisition of this property or in the future you discontinue 
such negotiations, then you agree to purge all materials relating to this Property including this Offering Memo-
randum.
A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Properties, 
or information provided herein or in connection with the sale of the Properties shall be limited to those express-
ly provided in an executed Purchase Agreement and shall be subject to the terms thereof. In no event shall a 
prospective purchaser have any other claims against Seller or Colliers International or any of their affiliates or 
any of their respective officers, Directors, shareholders, owners, employees, or agents for any damages, liability, 
or causes of action relating to this solicitation process or the marketing or sale of the Properties.
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Colliers is pleased to present the opportunity to acquire a single-tenant industrial facility 
located at 827 Progress Drive in Dixon, Illinois. This 30,000-square-foot building is strategically 
positioned on 9.94 acres, offering both stable in-place income and long-term potential for 
value enhancement. 
 
The property is leased to a credit worthy long-term tenant with a lease in place through March 
31, 2032, providing secure and predictable cash flow. Zoned for Light Manufacturing, the 
building includes 1 dock door and 2 drive-in doors, making it suitable for a wide range of 
industrial uses. 
 
With approximately 5.8 Acres of excess land available on-site, there is a compelling opportunity 
for future expansion or additional development. The property’s flexible layout also allows for 
potential multi-tenant conversion, enhancing its long-term adaptability and value. 
 
Ideally located near I-88 and key regional highways, the asset offers excellent access to major 
Midwest markets including Chicago, Rockford, and the Quad Cities. Dixon’s industrial market 
remains tight, with limited supply supporting rental stability and long-term demand.

30,000 SF
Total Building Size

9.94 Acres
Total Lot Size

INVESTMENT SUMMARY

$2,100,000
Asking Price

$141,840
NOI

•	 30,000 SF industrial facility on 9.94 Acres

•	 Single Tenant lease through 3/31/2032

•	 Zoned Light Manufacturing

•	 1 dock and 2 drive-in doors

•	 Excess land for future development

•	 Flexible configuration allows for multi-
tenant conversion

•	 Strong location near I-88 with access to 
major regional markets

•	 Stable cash flow in a supply-constrained 
market

Investment Highlights:
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Property  
Overview

Address 827 W Progress Drive
Dixon, IL 61021

Parcel ID 18-08-16-100-008

County Lee 

Building Size 30,000 SF

Lot Size 9.94 AC

Tenancy Single

Zoning Light Manufacturing - LM

Year Built 1980

Stories 1

Loading (1) Dock & (2) Drive-In Doors

Clear Height 18’

2024 Taxes $30,963.06
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Property  
Overview

Full 9.98 AC 
Parcel +/- 5.8 AC

Excess 
Expansion Land

W Progress Drive
State Road 26
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W

tenant 
profile
Tenant Name SPX Cooling Tech, LLC

Square Footage 30,000 SF

Commencement Date April 1, 2013

Lease Expiration March 31, 2032

Renewal Option(s) None

SPX Cooling Technologies, operating locally as SGS Refrigeration, is a wholly owned subsidiary of SPX 

Corporation (NYSE: SPXC), a global leader in engineered HVAC and industrial technologies. SPX Corporation 

is a publicly traded company headquartered in Charlotte, NC, with operations in more than 15 countries 

and a diversified portfolio generating over $1.5 billion in annual revenue. The Dixon facility specializes in the 

manufacturing of industrial evaporators and evaporative condensers, serving critical food processing, cold 

storage, and industrial end markets. Backed by the financial strength and scale of its parent, SPX Cooling 

Technologies provides a stable and creditworthy tenancy for investors seeking long-term, durable cash flow.

financial
analysis

Offering Summary

Property Address 827 W Progress Drive
Dixon, IL 61021

Current Occupancy 100%

Current NOI $141,840

Opex Pass-through $36,084

Gross Leasable Area 30,000 SF

Asking Price

Price $2,100,000

Cap Rate 6.75%

Price PSF $70.00 / SF
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Site 
Access

I-88 Access @ Hwy 26
1.1 Miles | 2 Minutes

Downtown Chicago
102 Miles | 109 Minutes

Rockford, IL
54 Miles | 53 Minutes

Dixon Municipal
Airport

O’Hare International Airport
97 Miles | 90 Minutes

Midway International Airport
104 Miles | 104 Minutes

I-39 Access @ I-88
26.3 Miles | 23 Minutes

827 W Progress Drive
Dixon, IL 61021
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Dixon, IL

Located along the scenic Rock River in northwestern Illinois, Dixon is a thriving community of 16,000, and serves 

as the county seat of Lee County. At the hub of four major highways and one interstate, Dixon is the economic 

center of the county and an important focus for agriculture, industry, service, retail, recreation and residential 

growth.

Dixon’s history dates back to 1828 when Joseph Ogee settled at the site of what is now known as Dixon. Two years 

later, “Father” John Dixon came to the area, purchased Ogee’s land claims and continued the establishment of a 

settlement by operating a ferry across the beautiful Rock River.

Drive Time Map
5, 10, 15 Minutes

Area
overview

Demographics
1, 3, 5 Mile Radius

Population
1 mi: 10,378

3 mi: 100,970

5 mi: 281,930

Daily Population
1 mi: 13,695

3 mi: 99,297

5 mi: 268,810

Households
1 mi: 4,300

3 mi: 40,806

5 mi: 115,226

Household Income
1 mi: $56,033

3 mi: $56,579

5 mi: $56,648



This document has been prepared by Colliers for advertising and general information only. Colliers makes no guarantees, representations or warranties of any kind, expressed or implied, regarding the information including, but 
not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries as to the accuracy of the information. Colliers excludes unequivocally all inferred or implied terms, conditions 
and warranties arising out of this document and excludes all liability for loss and damages arising there from. This publication is the copyrighted property of Colliers and/or its licensor(s). Copyright © 2025. All rights reserved. This 
communication is not intended to cause or induce breach of an existing listing agreement.
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