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INVESTMENT OVERVIEW

$3,184,000

Purchase Price

1.4 Yrs

Term Remaining

10.00% ‘

Cap Rate

OFFERING DETAILS

ADDRESS
CITY, STATE Aurora, IL
TOTAL GLA 20,416 SF
LOT SIZE 1.75 AC
PARKING 174 Spaces
YEAR BUILT 2006
TENANT Crunch Fitness

2300 S EolaRd

Click to View
Google Map

Click to View

FITNESS / street View

LEASE DETAILS

RENT SCHEDULE

RENT COMMENCEMENT 9/15/2016 LEASE YEARS ANNUAL RENT RENT PSF
LEASE EXPIRATION 9/30/2026 Current-9/30/2026  $318,400 $15.59
LEASE TYPE NNN Option 1 $350,240 $17.15
NOI $318,400 Option 2 $385,264 $18.87
RENT PSF $15.60
PRICE PSF $155.95
OPTIONS (2) 5 Years
INCREASES 10% Every 5 Years
Experienced Operator Robust Workforce

Crunch Aurora is operated by one of the strongest

franchisees in the Crunch system with over 40 clubs in

multiple states.

Strategic Location

Aurora is lllinois’ second-largest city and part of the
Chicago metro, offering strong population growth and
business appeal.

Home to 14 business parks and over 94,000 employees,
Aurora supports a thriving and diverse employment
base.

Downtown Revitalization
Ongoing investment is transforming downtown Aurora
into a vibrant commercial and entertainment hub.



https://www.google.com/maps/place/Crunch+Fitness+-+Aurora/@41.7127741,-88.255331,396m/data=!3m1!1e3!4m15!1m8!3m7!1s0x880ef0d12aa07811:0x5c5d8d13b3d57f02!2s2300+S+Eola+Rd,+Aurora,+IL+60503!3b1!8m2!3d41.7126441!4d-88.2534312!16s%2Fg%2F11c2hkpmsj!3m5!1s0x880ef0d71d8f8f87:0xb106c2a543f8226f!8m2!3d41.7126716!4d-88.2534946!16s%2Fg%2F11bx9w_qxf?entry=ttu&g_ep=EgoyMDI1MDQzMC4xIKXMDSoASAFQAw%3D%3D
https://www.google.com/maps/place/Crunch+Fitness+-+Aurora/@41.7127066,-88.2542641,3a,75y,112.8h,95.18t/data=!3m7!1e1!3m5!1sVbgI-tq5t4nBWzwKeuF6cg!2e0!6shttps:%2F%2Fstreetviewpixels-pa.googleapis.com%2Fv1%2Fthumbnail%3Fcb_client%3Dmaps_sv.tactile%26w%3D900%26h%3D600%26pitch%3D-5.180000000000007%26panoid%3DVbgI-tq5t4nBWzwKeuF6cg%26yaw%3D112.8!7i16384!8i8192!4m7!3m6!1s0x880ef0d71d8f8f87:0xb106c2a543f8226f!8m2!3d41.7126716!4d-88.2534946!10e5!16s%2Fg%2F11bx9w_qxf?entry=ttu&g_ep=EgoyMDI1MDQzMC4xIKXMDSoASAFQAw%3D%3D
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BASKIN - ROBBINS™

EOI'A\ROAD]

Iron Cuts

Claude Monet
Salon

20,416 SF GLA

1.75 AC LOT SIZE

2006 YEAR BUILT




TENANT SUMMARY

Crunch Fitness

Crunch believes in making serious exercise fun by fusing
fitness and entertainment and pioneering a philosophy of
‘No Judgments.” Crunch serves a fitness community for all
kinds of people with all types of goals, exercising all different
ways, working it out at the same place together. Today, we are
renowned for creating one-of-a-kind group fitness classes and
unique programming for our wildly diverse members. Crunch
serves three million members with over 500 gyms worldwide
in 41 states, the District of Columbia, Australia, Canada, Costa
Rica, Portugal, Puerto Rico, Spain, and India. Crunch is rapidly
expanding across the U.S. and around the globe.

Crunch Fitness has unveiled “Crunch 3.0", a new gym design
that focuses on enhancing the member experience through
improved aesthetics, expanded amenities, and a greater
emphasis on strength training, recovery, and overall wellness.

WWW.CRUNCH.COM

150 YRS

(OExperience In
the Industry

REDESIGN
Crunch 3.0 new

A7 HVLP initiative

3M+

Members
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AURORA, ILLINOIS Marcus g Millichap

NNN FITNESS

NEMOGRPADLUICC

Located about 40 miles west of downtown Chicago, Aurora benefits from (@J POPULATION

access to 1-88, Metra's BNSF Railway Line, and proximity to O'Hare and 2024 Population 14,397 144,277 325,058
MY e 2029 Projection 15,433 155,648 350,729
@ HOUSEHOLDS
Aurora offers relatively affordable housing compared to nearby Naperville 2 Fioi e i 5.457 56,599 127,100
or Chicago suburbs. A growing mix of single-family homes and newer
multifamily developments, makes it attractive for families and commuters. 2029 Projection 5,851 61,152 137,376
/@ HOUSEHOLD INCOME
A region of commerce and industry located along Interstate 88 in the SYaglousehgid INCoTg $79,920  $83,664  $85315
Chicago metropolitan area, home to the headquarters or regional centers Median Household Income $66,381 $66,394 $66,990
for many Fortune 1000 companies, several office and industrial parks. EDUCATION
%} Some College, No Degree 4,015 37,919 83,210
Associate Degree 686 7,474 17,021
Bachelor’s Degree 1,746 19,200 43,001
Advanced Degree 625 8,727 22,470
% EMPLOYMENT
Civilian Employed 7,646 77,296 172,170
Civilian Unemployed 431 2,643 6,285

U.S. Armed Forces 9 28 56
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NON-ENDORSEMENT & DISCLAIMER NOTICE

CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it fromn Marcus & Millichap and should not be made available to any other person or
entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property.
The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the subject
property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCB's or asbestos, the compliance with State and Federal
regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in
this Marketing Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation’s logo or name is not intended to indicate or imply affiliation with,
or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee
information about this listing to prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

SINGLE TENANT NET LEASE MARKETING PACKAGE DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers as follows:

The information contained in this and any other marketing materials provided by Marcus & Millichap has been obtained from sources believed to be reliable. However, Marcus & Millichap has not verified or conducted any due diligence, and will
not verify or conduct any due diligence, regarding information commmunicated to potential buyers. Marcus & Millichap makes no promise, guarantee, warranty, or representation about the accuracy or completeness of any information and expressly
denies any obligation to conduct a due diligence examination of this information or of any property for any buyer.

Any projections, forecasts, opinions, pro formas, assumptions, estimates, or expressions of potential future performance used in this or any other marketing material provided by Marcus & Millichap are for example only, represent only what might
occur, and do not represent the current, actual, or future performance of this property or tenant. The value to any buyer of any property depends on factors that should be evaluated by each buyer together with the buyer's tax, financial, legal, and
other professional advisors (collectively “Professional Advisors”). All buyers should conduct a careful, independent investigation of any property, tenant, and information deemed material to that buyer, to determine to their satisfaction the suitability
of a particular property for each buyer's particular needs. All potential buyers should be comfortable with and rely solely on their own projections, analyses, and decision-making when purchasing this or any other property. Information provided by
Marcus & Millichap, including this marketing material, is never a substitute for nor satisfaction of each buyer’s responsibility to conduct thorough due diligence of this or any other property the buyer might purchase.

Like all real estate transactions, this potential investment carries significant risks. Each buyer and Professional Advisors must request and carefully review all information and documents related to the property and tenant which the buyer deems
material to their particular needs. While the tenant'’s past performance at this or other properties might be an important consideration, past performance is not a guarantee or necessarily a reliable indication of future performance. Similarly, the
lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be based on a tenant's projected sales with little or no record of actual performance or comparable rents for the area. Future performance
and investment returns are never guaranteed. Tenants and guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of their lease. Cash flow may be interrupted in part or in whole due to market,
economic, environmental, or other conditions. Regardless of tenant history and lease guarantees, every buyer is responsible for conducting their own investigation of all matters affecting the intrinsic value of the property and any lease, including the
likelihood of locating a replacement tenant if the current tenant should default or abandon the property as well as the lease rates and other terms the buyer might be able to negotiate with potential replacement tenants, considering the location
of the property, market rental rates, and the buyer’s legal ability to make alternate use of the property.

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem necessary. All potential buyers are admonished and advised to engage
Professional Advisors on legal issues, tax, regulatory, financial and accounting matters, and for questions involving the property’s physical condition or financial outlook.

By accepting this or any other marketing materials from Marcus & Millichap you agree to release Marcus & Millichap Real Estate Investment Services and its affiliated entities and agents, and hold them harmless, from any claim, cost, expense, or
liability arising out of your purchase of this property.

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, express or implied, as to the accuracy of the information. References to square footage or age are approximate. Buyer must
verify the information and bears all risk for any inaccuracies. Marcus & Millichap is a service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2025 Marcus & Millichap. All rights reserved.

Marcus &MiIIiChap OFFICES NATIONWIDE AND THROUGHOUT CANADA
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AURORA | ILLINOIS
OFFERING MEMORANDUM

MARK THIEL
Senior Managing Director
San Diego | (858) 373-3206
Mark.Thiel@marcusmillichap.com
License: CA 01469342

JAKE BORDELON
Senior Director Investments
San Diego | (858) 373-3133
Jake.Bordelon@marcusmillichap.com
License: CA 02048307
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Information About Brokerage Services

11-2-2015

Texas law requires all real estate license holders to give the following information about

ISﬁgﬁiurmsun:
TUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS: .

*A BROKER is responsible for all brokerage activities, including acts performed by sales
agents sponsored by the broker.

*A SALES AGENT must be sponsored by a broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party
that the broker represents):

*Put the interests of the client above all others, including the broker’s own interests;
«Inform the client of any material information about the property or transaction received by
the broker;

*Answer the client’s questions and present any offer to or counter-offer from the client; and
*Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property
owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. An owner’s agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent
by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by
agreeing to represent the buyer, usually through a written representation agreement. A
buyer’s agent must perform the broker’s minimum duties above and must inform the buyer
of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties
the broker must first obtain the written agreement of each party to the transaction.

brokerage services to prospective buyers, tenants, sellers and landlords.

The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker’s obligations as an intermediary. A broker who acts
as an intermediary:

*Must treat all parties to the transaction impartially and fairly;

*May, with the parties’ written consent, appoint a different license holder associated with
the broker to each party (owner and buyer) to communicate with, provide opinions and
advice to, and carry out the instructions of each party to the transaction.

*Must not, unless specifically authorized in writing to do so by the party, disclose:

othat the owner will accept a price less than the written asking price;

othat the buyer/tenant will pay a price greater than the price submitted in a written offer;
and

oany confidential information or any other information that a party specifically instructs
the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: Alicense holder acts as a subagent when aiding a buyer in a transaction
without an agreement to represent the buyer. A subagent can assist the buyer but does
not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD
BE IN WRITING AND CLEARLY ESTABLISH:

*The broker’s duties and responsibilities to you, and your obligations under the
representation agreement.

*Who will pay the broker for services provided to you, when payment will be made and
how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for
information purposes. It does not create an obligation for you to use the broker’s services.
Please acknowledge receipt of this notice below and retain a copy for your records.

Marcus & Millichap 9002994 tim.speck@marcusmillichap.com 972-755-5200

Licensed Broker/Broker Firm Name or Primary Assumed Business Name License No. Email Phone
Tim A. Speck 432723 tim.speck@marcusmillichap.com 972-755-5200

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate’s Name License No. Email Phone

Regulated by the Texas Real Estate Commission

Information available at www.trec.texas.gov

Buyer/Tenant/Seller/Landlord’s Initials

Date IABS 1-0



